MESSAGE TO SUCCESS WITH 25X

If you can send a message, you can make money with the 25X System.

1 Message at least five people every
day from Monday through Saturday.

Do you know anyone who's looking
to lose an extra five pounds?

Do you know /\

2 If someone says yes, thank
them and make the sale!

Get their contact information, explain
that a week’s supply costs $25, and

anyone who's give them your Venmo, Zelle, or other
° looking to lose an cash app information.
X \ extra five pounds?
\ & 3

3 If someone says no, leave
the door open for referrals!

“Okay, no problem! Could you do me
a favor, though? If you know anyone
who might be interested, could you
let me know?”
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INVEST IN A PACK
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DIETARY SUPPLEMENT

5 PACK 25 PACK 10 PACK
(MOST POPULAR) (BEST VALUE) Invest $110
Invest $55 | . Sell for $25 Each
Sell for $25 Each Now Only $225 SR 5230

Earn $125 Sell for $25 Each Profit $140
Profit $70 Earn $625

Profit $400



BUILDING YOUR TEAM
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WEEK 3 You and 2 LCs (+ Their New LC) Up to $750

GOAL: 40 Customers & 4 New LCs in Total Retail Sales
Message 120 people
(30 each)
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WEEK 4 You and 3 LCs (+ Their New LC) Up to $1k
80 Customers & 8 New LCs

in Total Retail Sales
Message 240 people
(30 each)
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CONTACTING NEW CUSTOMERS

Take advantage of these three tips to build your network
and reach out to 30 people per week!

1. ASK FOR REFERRALS.

Ask everyone if they know someone who may be interested
in losing some weight. Referrals may be more receptive to
your messages when you have a mutual contact they trust!

2. USE SOCIAL MEDIA!

Social media creates curiosity and allows you to reach
out to people around the world. Send quick messages,
keep in touch, form relationships, and build exposure to
the product!

3. GO LOCAL.

How many people in your community have never
heard of your product? Set up a local event or initiate
conversations with new people next time you’re out
and about!




THE FOLLOW-UP TIMELINE

Deliver the tea. Explain exactly how to brew and
consume the tea.

Encourage them to take “before” pictures.
Measure their chest, hips, and waist.

Explain they will feel less bloated, improved
digestion, and successful trips to the bathroom.

Ask about their initial results.

Ensure that they’re feeling the tea’s effects and
consuming it correctly.

Make your next offer (another week’s supply, or
savings with more packs).

They can buy 5 packs for $54.95 on your website.

Encourage them to take “after” pictures and
measurements so they can see their results!

Ask if you can share their results and always
ask for referrals!




